
Neuroscience Territory Account Specialist – New
Orleans – Remote
Job ID
REQ-10027313
Nov 06, 2024
USA

Sommario

This is a field-based and remote opportunity supporting key accounts in an assigned geography.
Novartis is unable to offer relocation support for this role. Please only apply if this location is accessible for
you.

The Territory Account Specialist (TAS) is a driven sales business leader who designs a customized customer
experience tailored to the needs of each account and Health Care Provider (HCP). Acting as the primary Point
of Contact (PoC) in our customer-centric approach, the Territory Account Specialist engages with clients to
identify mutual priorities and address their needs by problem-solving and leveraging Novartis resources to
enhance patient outcomes. The Territory Account Specialist possesses expertise in clinical selling, account
selling, access navigation, problem solving, team orchestration/collaboration, and omni-channel engagement.

#LI-Remote

About the Role

This is a field-based and remote opportunity supporting key accounts in an assigned geography.

Novartis is unable to offer relocation support for this role. Please only apply if this location is accessible for
you.

The Territory Account Specialist (TAS) is a driven sales business leader who designs a customized customer
experience tailored to the needs of each account and Health Care Provider (HCP). Acting as the primary Point
of Contact (PoC) in our customer-centric approach, the Territory Account Specialist engages with clients to
identify mutual priorities and address their needs by problem-solving and leveraging Novartis resources to
enhance patient outcomes. The Territory Account Specialist possesses expertise in clinical selling, account
selling, access navigation, problem solving, team orchestration/collaboration, and omni-channel engagement.

#LI-Remote

Why Novartis: Helping people with disease and their families takes more than innovative science. It takes a
community of smart, passionate people like you. Collaborating, supporting and inspiring each other.
Combining to achieve breakthroughs that change patients’ lives. Ready to create a brighter future together?
https://www.novartis.com/about/strategy/people-and-culture

Join our Novartis Network: Not the right Novartis role for you? Sign up to our talent community to stay
connected and learn about suitable career opportunities as soon as they come up:1/3

https://www.novartis.com/about/strategy/people-and-culture


https://talentnetwork.novartis.com/network

Benefits and Rewards: Read our handbook to learn about all the ways we’ll help you thrive personally and
professionally: https://www.novartis.com/careers/benefits-rewards

EEO Statement:

The Novartis Group of Companies are Equal Opportunity Employers who are focused on building and
advancing a culture of inclusion that values and celebrates individual differences, uniqueness, backgrounds
and perspectives. We do not discriminate in recruitment, hiring, training, promotion or other employment
practices for reasons of race, color, religion, sex, national origin, age, sexual orientation, gender identity or
expression, marital or veteran status, disability, or any other legally protected status. We are committed to
fostering a diverse and inclusive workplace that reflects the world around us and connects us to the patients,
customers and communities we serve.

Accessibility & Reasonable Accommodations

The Novartis Group of Companies are committed to working with and providing reasonable accommodation to
individuals with disabilities. If, because of a medical condition or disability, you need a reasonable
accommodation for any part of the application process, or to perform the essential functions of a position,
please send an e-mail to us.reasonableaccommodations@novartis.com or call +1(877)395-2339 and let us
know the nature of your request and your contact information. Please include the job requisition number in
your message.

Divisione
US
Business Unit
Innovative Medicines
Posizione
USA
Sito
Field Sales (USA)
Company / Legal Entity
U014 (FCRS = US014) Novartis Pharmaceuticals Corporation
Functional Area
I saldi
Job Type
Full time
Employment Type
Regular (Sales)
Shift Work
No
Apply to Job
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